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He = one of the most visible
faces of the search industry in In-
dia,andclear?yabiggameplayer.
Some clients like Anil Agrawal of
Vedanta swear by him, and he
has done somelandmark search-
ez in the manufacturing sector for
a variety of clients like TVS, tha
Murugappa Group, and the AV
Birla Group. Surash, a formar
CEQ at ABC Consulting, started
Stanton Chaze India in 1992 and
has taken the seareh firm to the
top league working across most
sactors. This cricket buff has to
his credit some high-profile CECQ
saarches ke Kuldeep Kaura,
CEC, Vedanta; Sanjeav Aga, MD,
ldea Cellular; Vivek Mansingh,
country manager of Dell's India
R&D Center; Ganesh Natarajan,

deputy chairman, Zansar, among

rmany othera

Vohra started two success-
ful search firms from scratch
with partner Uday Chawla. Af-
ter astablishing the operations
of the venerable Heidrick &
Struggles in 1998, the duo quit
and setup Transearch in 2004.
Thiz year Vohra has been the
highest biller in emerging
economies for Transearch
worldwide, and his growing
roster of clients range from
Dabur to Whirlpool to Alstom
to Axa, He is known to have
long standing relations with
companias while helping them
build  performance  driven
teams. Having workad for an
HR consulting firm, Yohra says
ha likes doing “changs man-
agement” and "business turn-
around”  initiatives  that
create impact.
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She is one of the most in-
fluential headhunters in the
saarch industry, and respect-
&d by even her competitors
for two qualitias — her deep
insights In the consumer
space, and her ability to work
extremely hard to get the best
candidates. During her 16
vears in the search business,
Kumar has worked for clients
like Pepszico, SAB Miller,
Sony Entertainment, Gillette,
Bharti Airtal, HT Media, Mari-
co, and the Sanmar Group,
amang others. Inan era when
CX0O search mandates are
distributed batween different
firms by companies, her
clients swear by Kumar.

Though Hunt Partners has
just celebrated three vears of
existencea, Mehra has been in
the search hbusiness for ten
years of which six yvedars wera
with Horton, A Wharton alum,
he has managed to build a
successful franchize in finan-
cigl services and [T, along with
partner Arjun Erry. His firm's
recent searches include MDs
for PE firrm Clearwater Capital,
BPO Serco, and IT company
3Com, and he has managed to
build an impressive capability
in the growing PE sector
Mehra alzo runs a search firm
called Third Sector Partners
which focuses on the non-
profit and non-governmental
sectors, while Mahra Sr. runs
a firm focused on Middle
East market.







